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Disclaimer

THIS PRESENTATION IS NOT FOR RELEASE, PUBLICATION OR DISTRIBUTION, IN WHOLE OR IN PART, IN OR INTO THE UNITED STATES OF AMERICA, ITS TERRITORIES OR 

POSSESSIONS, OR TO ANY RESIDENT THEREOF OR ANY OTHER JURISDICTION WHERE SUCH DISTRIBUTION WOULD BE UNLAWFUL OR TO ANY OTHER PERSON.

This presentation (the “Presentation”) is being furnished to each recipient in connection with ConvaTec Group Plc (“ConvaTec” and, together with its subsidiaries,  the “Group”) and has been 

prepared from publicly available information. For the purposes of this notice, “Presentation” means this document, its contents or any part of it, any oral presentation, any question or answer 

session and any written or oral material discussed or distributed before, during or after the Presentation meeting. This information, which does not purport to be comprehensive, has not been 

verified by or on behalf of the Group.

The information, statements and opinions contained in this Presentation do not constitute an offer to sell or a solicitation of an offer to buy any securities, and are not for publication or distribution 

in, the US or to persons in the US (within the meaning of Regulation S under the US Securities Act of 1933, as amended (the “Securities Act”)), Canada, Japan, Australia or any other jurisdiction 

where such distribution or offer is unlawful. Any securities referred to in this Presentation and herein have not been, and will not be, registered under the Securities Act, and may not be offered or 

sold in the United States absent registration under the Securities Act except to qualified institutional buyers (“QIBs”) as defined in Rule 144A under the Securities Act (“Rule 144A”) or pursuant to 

another exemption from, or in transactions not subject to, the registration requirements of the Securities Act. Subject to certain limited exceptions, neither this Presentation nor any copies of it may 

be taken, transmitted or distributed, directly or indirectly, into the US, its territories or possessions. The distribution of this Presentation in other jurisdictions may be restricted by law and persons 

into whose possession this Presentation comes should inform themselves about, and observe, any such restrictions. Any failure to comply with the foregoing restrictions may constitute a violation 

of securities laws.

This Presentation does not constitute an offer or invitation for the sale or purchase of securities or any businesses or assets described in it, nor should any recipients construe the Presentation as 

legal, tax, regulatory, or financial or accounting advice and are urged to consult with their own advisers in relation to such matters. Nothing herein shall be taken as constituting investment advice 

and this Presentation should not be construed as a prospectus or offering document and investors should not subscribe for or purchase any securities on the basis of this Presentation and it is not 

intended to provide, and must not be taken as, the basis of any decision and should not be considered as a recommendation to acquire any securities of the Group. The recipient must make its 

own independent assessment and such investigations as it deems necessary.

This Presentation includes statements that are, or may be deemed to be, “forward looking statements”. These forward-looking statements involve known and unknown risks and uncertainties, many 

of which are beyond the Group’s control. “Forward-looking statements” are sometimes identified by the use of forward-looking terminology, including the terms “believes”, “estimates”, “aims” 

“anticipates”, “expects”, “intends”, “plans”, “predicts”, “may”, “will”, “could”, “shall”, “risk”, “targets”, forecasts”, “should”, “guidance”, “continues”, “assumes” or “positioned” or, in each case, their 

negative or other variations or comparable terminology. These forward-looking statements include all matters that are not historical facts. They appear in a number of places and include, but are not 

limited to, statements regarding the Group’s intentions, beliefs or current expectations concerning, amongst other things, results of operations, financial condition, liquidity, prospects, growth, 

strategies and dividend policy of the Group and the industry in which it operates.

By their nature, forward-looking statements involve risks and uncertainties because they relate to events and depend on circumstances that may or may not occur in the future. These statements 

are necessarily based upon a number of estimates and assumptions that, while considered reasonable by the Company, are inherently subject to significant business, economic and competitive 

uncertainties and contingencies. As such, no assurance can be given that such future results, including guidance provided by the Group, will be achieved; actual events or results may differ 

materially as a result of risks and uncertainties facing the Group. Such risks and uncertainties could cause actual results to vary materially from the future results indicated, expressed, or implied in 

such forward-looking statements. Forward-looking statements are not guarantees of future performance and the actual results of operations, financial condition and liquidity, and the development of 

the industry in which the Group operates, may differ materially from those made in or suggested by the forward-looking statements set out in this Presentation. Past performance of the Group 

cannot be relied on as a guide to future performance. Forward-looking statements speak only as at the date of this Presentation and the Company and its directors, officers, employees, agents, 

affiliates and advisers expressly disclaim any obligations or undertaking to release any update of, or revisions to, any forward-looking statements in this Presentation.

To the extent available, the industry and market data contained in this Presentation has come from third party sources. Third party industry publications, studies and surveys generally state that the 

data contained therein have been obtained from sources believed to be reliable, but that there is no guarantee of the accuracy or completeness of such data. In addition, certain of the industry and 

market data contained in this Presentation come from the Company's own internal research and estimates based on the knowledge and experience of the Company's management in the market in 

which the Company operates. While the Company believes that such research and estimates are reasonable and reliable, they, and their underlying methodology and assumptions, have not been 

verified by any independent source for accuracy or completeness and are subject to change without notice. Accordingly, undue reliance should not be placed on any of the industry or market data 

contained in this Presentation.

Unless otherwise stated all stated financial metrics in this presentation are adjusted; for a full definition of the adjustments made please the slide ‘Reconciliation to adjusted earnings’ in the 

Appendix.
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H1 2017: Continued Underlying Momentum

Reported revenue $831.3 million grew +2.1% CER, or +1.5% organically1

• Including phasing impacts and short-term fulfilment constraints

Underlying momentum across all franchises:

• AWC: continued strong growth in foam, silver, surgical cover dressing and AvelleTM

• OC: accelerating revenue growth 

• CCC: good underlying momentum

• ID: innovation and strengthening relationships with key partners

MIP on track for full year guidance, 40 bps performance benefit in H1

Adjusted2 EBIT margin 190 bps lower 

• inclusion of public company related costs

• phasing of opex spend

• investment in the business to support growth

Strategic acquisitions strengthen our franchises - EuroTec and Woodbury

Inaugural interim dividend announced, 1.4 cents per share

Guidance for the full year confirmed

1 Organic growth is growth at constant exchange rates (“CER”), excluding M&A activities
2 A reconciliation of reported to adjusted results is provided on slide 27. H1 2017 Adjusted EBIT of $193.5m reconciles to reported EBIT of $92.8m. The principal 
reconciling items are a) acquisition-related amortisation expense ($67.2m), b) share-based compensation expense arising from pre-IPO employee equity grants 
($18.0m), and c) restructuring and other-related costs primarily incurred in connection with the MIP Programme ($10.0m).
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H1 2017: Group Key Financial Metrics

FY2016 ($m)

831.3

60.3%

216.4

23.3%

Reported growth

+0.3%

+150 bps

(4.3)%

(190) bps

CER growth

+2.1% total
+1.5%1 organic

+40 bps

Revenues

Adj. EBITDA

Adj. Gross Margin

Adj. EBIT margin

(8.5)%

H1 2017 ($m) Reported growth

Revenues

EBITDA2

Gross Margin2

EBIT margin2

1 Organic growth is growth at constant exchange rates (“CER”), excluding M&A activities
2 Results are adjusted unless otherwise stated. A reconciliation of reported to adjusted results is provided on slide 27
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Franchise Summary

Total Revenue

Advanced 

Wound Care

Ostomy Care

Continence & 

Critical Care

Infusion 

Devices

H1 2017 Revenue ($m)

272.1

254.7

175.1

129.4

831.3 1.5%

H1 Organic Growth1

3.4%

2.4%

(1.1)%

(0.7)%

1 Organic growth is growth at constant exchange rates (“CER”), excluding M&A activities

1.8%

Q2 Organic Growth1

2.6%

3.6%

(2.0)%

1.7%
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Advanced Wound Care 

H1 3.4%1

Q2 

2.6%1

Continuing strong demand offset by fulfilment constraints

Priorities for H2:

Continue global rollout of Avelle™

Fulfilment of backorders 

Continue to drive growth in AQUACEL® Foam Pro and Foam Lite, Ag+ and Surgical Cover 

Dressing

Q1 

4.2%1

1 Organic growth is growth at constant exchange rates (“CER”), excluding M&A activities

• Continuing strong demand for AQUACEL®, especially foam, silver 

and surgical cover dressing

• AvelleTM rollout continues, now selling in 12 countries

• H1 growth impacted c.3%, fulfilment constraints, French 

reimbursement
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Ostomy Care 

H1 2.4%1

Q2 

3.6%1

Execution of strategy delivering accelerating growth

Priorities for H2:

Drive EsteemTM + Flex and Accordion Convex success 

Expand me+TM globally

Continue to leverage GPO contracts

Q1 

1.1%1

1 Organic growth is growth at constant exchange rates (“CER”), excluding M&A activities

• Revenue growth includes c.1% headwind from GPO contract 

renewal

• me+TM momentum continues

• EsteemTM + Flex Convex success, strong global demand

• Launch of Accordion Convex

• EuroTec integration going well
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Continence & Critical Care 

H1 (1.1)%1

Q2 

(2.0)%1

Good underlying momentum - Woodbury acquisition strengthens U.S. 
position

Priorities for H2:

Launch GentleCathTM into new markets

Leverage reach of 180 Medical and commence integration of Woodbury

Continue to innovate and expand GentleCathTM portfolio and me+TM platform

Q1 

(0.1)%1

1 Organic growth is growth at constant exchange rates (“CER”), excluding M&A activities 
2 FY 2017 MIP product rationalisation impact expected to be $15m, $9m in H1, $6m in H2

• Successful U.S. launch of GentleCathTM Glide

• Expansion of me+TM platform for continence patients

• H1 growth impacted c. 5% or $9m, MIP product rationalisation2

• Woodbury acquisition expands U.S. customer choice and 

relationships
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Infusion Devices

H1 (0.7)%1

Q2 

1.7%1

Customer product launches driving timing of demand 

Priorities for H2:

Launch Ulysses for Diabetes with key partner in October

Continue to develop innovative products for both insulin and other drug delivery

Strengthen our strong and long-term partnerships with pump manufacturers

Q1 

(3.1)%1

1 Organic growth is growth at constant exchange rates (“CER”), excluding M&A activities

• Expansion of manufacturing platform for Medtronic

• Timing of new product launches by biggest customer shifted some 

demand to later in the year

• Q1 and H1 impacted by channel inventory reductions

• Ulysses launch

• Non-diabetes June, “Neria Guard” 
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Continued Focus on R&D and Innovation

Phase 2 / DevelopmentR&D Phase 1 Concept Phase 3 / Launch

22 11

1 Launches and line extensions

Continued strong pipeline

• 22 new projects started in H1

• 11 progressed to launch1
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Financial Overview
Nigel Clerkin
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Financial Highlights

1 Growth at constant exchange rates (“CER”)
2 Organic growth is growth at constant exchange rates (“CER”), excluding M&A activities
3 Results are adjusted unless otherwise stated. A reconciliation of adjusted to reported results is provided on slides 27 & 28
4 EBITDA is last 12 months, $498m
5 Pro forma basic earnings per share is computed as pro forma adjusted net profit allocated to each outstanding share of common stock as if the Group’s 
shares outstanding at 30 June 2017 were outstanding for the six months ended 30 June 2016. See page 15 of Results Announcement

H1 2017 H1 2016 Growth Comments

Revenues $831.3m $828.9m
+2.1%1

+1.5%2 • Organic growth2 Q1 1.2%, Q2 1.8%

Gross margin3 60.3% 58.8% +150 bps • 40 bps performance, 110 bps FX

Opex3 % revenue 37.0% 33.6% +340 bps
• Planned business investments

• Plc costs

• Revenue growth H2 weighted 

• Opex phased to H1
EBITDA3

EBIT margin3

$216.4m

23.3%

$226.2m

25.2%

(8.5)%2

(190) bps

EPS3 $0.06 $0.085 • EPS reflects EBIT decrease and FX losses

Cash conversion 75.0% 81.3% • Continued strong cash conversion

Net Debt / EBITDA3 3.0x4 n/a
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H1 2016 – H1 2017 Revenue Bridge 

(15)

831
829

9

6

(2) (1)

5

 H1 2016 Advanced
Wound Care

Ostomy
Care

Continence &
Critical Care

Infusion
Devices

EuroTec FX H1 2017

Organic growth 1.5%

3.4% 2.4% (1.1)% (0.7)%

• Reported revenue grew 0.3%, or 2.1% at CER

• $15m currency headwind, principally GBP ($11m)

Revenue ($m)



MIP Update – H1 2017 Progress

13

Footprint 

Optimisation

1

LEAN / 

Productivity

2

Wound Foam 

Insource

3

Ostomy APS 

Standardisation

4

Sourcing 

Excellence

5

MIP delivered 40 bps in H1 

(excl. FX benefit)

• Closure of Greensboro plant; 

production transfers to Haina

progressing

• c.84% of manufacturing workforce 

now in lower cost locations

• Trained c.80% of manufacturing 

workforce in LEAN principles

• Complete Haina process qualifications 
by end Q3

• Complete key Slovakia validation 
milestones including Ostomy 
adhesives equipment by end-Q3, and 
new APS1 closed pouch lines by end-
Q4

• Ramp up Ostomy Care and Advanced 
Wound Care production in Haina, and 
Ostomy Care in Slovakia

• Continue to develop continuous 
improvement culture and Sourcing 
Excellence capabilities

1 Advanced Pouching System
2 150 bps cumulative benefit 2016 and 2017

H1 achievements H2 priorities

Continue to expect to deliver 

c.1502 bps during 2017
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H1 2017 H1 2016

S&D G&A R&D

Opex Overview
Increases Reflect Planned Business Investments, Plc Costs and Phasing

33.6%

37.0%

Opex1 % of revenue

2.3%

9.9%

21.4%

2.6%

11.9%

22.4%

1 Results are adjusted unless otherwise stated. A reconciliation of reported to adjusted results is provided on slides 27 & 28

Planned investments to support 

• Regional growth

• Product launches

• Ostomy patient support

$7.2m Plc costs within G&A (90 bps)

13.4% increase CER

10.4% increase

• FX benefit $8m, primarily GBP 

($7m)

H1 2017 opex as % of revenue also 

impacted by revenue growth H2 

weighted, and opex phased to H1
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H1 2016 – H1 2017 EBITDA1 Bridge

226

216

13

(34)

3

8

H1 2016 Gross
Margin

Opex Depreciation FX H1 2017

EBIT1 209 194

EBITDA 

margin
27.3% 26.0%

EBIT margin 25.2% 23.3%

1 Results are adjusted unless otherwise stated. A reconciliation of reported to adjusted results is provided on slides 27 & 28

EBITDA ($m)
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H1 2016 – H1 2017 Net Profit1 Bridge

151 

119 (15) (1) 

(21) 

5 

H1 2016 pro forma EBIT Finance costs Other expense Tax H1 2017

EPS $0.082 $0.06

1 Results are adjusted unless otherwise stated. A reconciliation of reported to adjusted results is provided on slides 27 & 28
2 Pro forma basic earnings per share is computed as pro forma adjusted net profit allocated to each outstanding share of common stock as if the Group’s 
shares outstanding at 30 June 2017 were outstanding for the six months ended 30 June 2016. See page 15 of Results Announcement

2

Net Profit ($m)
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Good Cash Conversion and Strong Balance Sheet

H1 2017 Pre-Tax Cash Flow ($m)

216

162

(39)

(16)

EBITDA1

Capex

Δ NWC

Cash flow

Net Debt

30 Jun 

2017

($m)

31 Dec 

2016

($m)

Long-term borrowings (1,804) (1,774)

Cash and cash 

equivalents
303 264

Net Debt (1,501) (1,510)

Net Debt / EBITDA1 (x) 3.02 3.0

• 75% cash conversion (H1 2016 81%)

• Cash conversion reflects MIP 

implementation

1 Results are adjusted unless otherwise stated. A reconciliation of reported to adjusted results is provided on slides 27 & 28
2 Last 12 months EBITDA of $498m
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Organic business 

investments, within 

opex framework

Continue to de-lever,   

Now 3.0x                           

net debt/EBITDA

Inorganic growth,     

EuroTec & Woodbury         

acquisitions

Pay dividend,      

Inaugural interim 

dividend 1.4 cents per 

share

Capital 

Allocation 

Framework

Capital Allocation Framework
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Foreign Exchange impacts (vs prior year)

H1 2017 H2 2017 FY 2017

Revenues (1.8)% c.3% c.+0.5%

Gross margin +110 bps c.(20) bps c.+50 bps

Opex $(8)m c.$5-$10m c. neutral

Results are adjusted unless otherwise stated. A reconciliation of reported to adjusted results is provided on slide 27
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2017 Guidance – Confirmed1

Group constant currency organic revenue growth rate greater than the 2016 rate

• Includes a circa negative 1% impact from MIP initiatives (c.$15m full year effect)

Additional benefit of EuroTec and Woodbury acquisitions (2016 revenues of €10m and $50m 

respectively)

Revenue growth to be weighted towards second half

• Reflects impact of timing of MIP initiatives 

• Benefit of new product launches weighted to H2

• Timing impact on Ostomy Care and Infusion Devices

Expect to have delivered circa half of targeted 300 bps MIP margin improvement during 2017

Capital expenditure of 2-3% of revenue with a further $50m related to MIP Programme

Incremental c.$15m Plc costs in 2017

Adjusted tax rate broadly in line with 2016 pro forma adjusted rate

Targeting a payout ratio of between 35-45% in the medium-term

1 FX impact on reported revenue presented on slide 19
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Summary and Outlook
Paul Moraviec
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Summary and Outlook

Full year guidance maintained

22

Expect to deliver half of 300bps MIP target during 2017

Ostomy growth accelerating

H2 growth underpinned by growing contribution from new products and 

unwinding of H1 timing impacts

Continued progress across all franchises
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Q&A
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Appendix
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Quarterly Revenue Performance

25

Q1

131.3

121.1

86.5

64.8

403.7

Q2

137.7

128.7

92.1

66.8

425.2

Q3

142.9

129.3

86.8

58.4

417.4

Q4

147.6

133.0

91.1

70.3

442.0

Q1

133.7

121.8

85.5

62.1

403.1

AWC

Ostomy 

Care

C&CC

ID

Group

$m Q1

8.9

2.3

2.0

7.1

5.0

Q2

7.5

1.1

8.9

4.3

5.3

Q3

4.0

2.6

1.5

(1.2)

2.3

Q4

6.1

1.0

2.1

5.8

3.6

Q1

4.2

1.1

(0.1)

(3.1)

1.2

1 Organic growth presents year on year growth at constant exchange rates (“CER”), excluding M&A activities

Quarterly reported revenues by franchise Organic1 growth rate by franchise (%)

2016 2017 20172016

Q2

138.4

132.9

89.6

67.3

428.2

Q2

2.6

3.6

(2.0)

1.7

1.8
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Revenues By Geography 

1 Organic growth presents year on year growth at constant exchange rates (“CER”), excluding M&A activities

H1 2017  

reported ($m)

H1 2016  

reported ($m)

Reported 

growth

417.5 399.5 4.5%Americas

349.2 365.4 (4.4)%EMEA

64.6 64.0APAC 0.9%

831.3 828.9Group 0.3%

26

Organic 

growth1

4.1%

(1.2)%

0.2%

1.5%
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Reconciliation To Adjusted Earnings
Six Months Ended 30 June 2017

Adjustments

Reported (a) (b) (c) (d) (e) (f) (g) Adjusted

Six months ended 30 June 2017 $m $m $m $m $m $m $m $m $m

Revenue 831.3 — — — — — — — 831.3

Cost of goods sold (402.3) 63.3 8.7 0.2 — — — — (330.1)

Gross profit 429.0 63.3 8.7 0.2 — — — — 501.2

Gross Margin % 51.6% 60.3%

Selling and distribution expenses (186.5) — — — — — — — (186.5)

General and administrative expenses (127.3) 6.2 0.8 1.9 — — 18.0 1.1 (99.3)

Research and development expenses (22.4) — 0.5 — — — — — (21.9)

Operating profit 92.8 69.5 10.0 2.1 — — 18.0 1.1 193.5

Operating Profit % 11.2% 23.3%

Finance costs (29.3) — — — — — — — (29.3)

Other expense, net (18.0) (2.6) — — — — — — (20.6)

Profit before income taxes 45.5 66.9 10.0 2.1 — — 18.0 1.1 143.6

Income tax expense(h) (21.3) (25.0)

Net profit 24.2 118.6

Net Profit % 2.9% 14.3%

Basic Earnings Per Share ($ per share) 0.01 0.06

Diluted Earnings Per Share ($ per share) 0.01 0.06

(a) Represents an adjustment to exclude (i) acquisition-related amortisation expense of $67.2 million and $69.2 million for the six months ended 30 June 2017 and 2016, respectively, (ii) accelerated depreciation of $1.3 million and $7.0 million for the

six months ended 30 June 2017 and 2016, respectively, related to the closure of certain manufacturing facilities, (iii) impairment charges and assets write-offs related to property, plant and equipment and intangible assets of $5.1 million, in the

aggregate, for the six months ended 30 June 2016, (iv) a $2.6 million gain on the sale of fully depreciated assets in Malaysia during the six months ended 30 June 2017, and (v) an acquisition accounting adjustment of $1.0 million related to acquired

inventories that were sold during the six months ended 30 June 2017.

(b) Represents restructuring costs and other-related costs (excluding accelerated depreciation described above under (a)) primarily incurred in connection with the MIP Programme. Refer to note 14 - Provisions for further details related to the

restructuring costs in Results Announcement

(c) Represents remediation costs which include regulatory compliance costs related to Food and Drug Administration activities, IT enhancement costs, and professional service fees associated with activities that were undertaken in respect of the

Group's compliance function and to strengthen its control environment within finance.

(d) Represents costs related to corporate development activities.

(e) Represents an adjustment for the six months ended 30 June 2016 to exclude foreign exchange related transactions (refer to note 4 in Interim results announcement - Other (expense) income, net for further information).

(f) Represents an adjustment to exclude (i) share-based compensation expense of $18.0 million and $32.2 million for the six months ended 30 June 2017 and 2016, respectively, arising from pre-IPO employee equity grants and (ii) pre-IPO ownership

structure related costs, including management fees to Nordic Capital and Avista (refer to note 15 in Interim results announcement - Related party transactions for further information).

(g) Represents IPO related costs, primarily advisory fees.

(h) Adjusted income tax expense is income tax expense net of tax adjustments.
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Reconciliation To Adjusted Earnings Continued
Six Months Ended 30 June 2016

Adjustments

Reported (a) (b) (c) (d) (e) (f) (g) Adjusted

Six months ended 30 June 2016 $m $m $m $m $m $m $m $m $m

Revenue 828.9 — — — — — — — 828.9

Cost of goods sold (430.5) 70.2 19.2 — — — — — (341.1)

Gross profit 398.4 70.2 19.2 — — — — — 487.8

Gross Margin % 48.1% 58.8%

Selling and distribution expenses (178.1) — 0.9 — — — — — (177.2)

General and administrative expenses (141.9) 11.1 0.6 5.4 0.4 — 34.4 7.7 (82.3)

Research and development expenses (19.7) — 0.4 — — — — — (19.3)

Operating profit 58.7 81.3 21.1 5.4 0.4 — 34.4 7.7 209.0

Operating Profit % 7.1% 25.2%

Finance costs (131.1) — — — — — — — (131.1)

Other income, net 23.8 — — — — (23.8) — — —

(Loss) profit before income taxes (48.6) 81.3 21.1 5.4 0.4 (23.8) 34.4 7.7 77.9

Income tax expense(h) (24.1) (24.8)

Net (loss) profit (72.7) 53.1

Net (Loss) Profit % (8.8)% 6.4%

Basic Earnings Per Share ($ per share) (0.06) 0.04

Diluted Earnings Per Share ($ per share) (0.06) 0.04

(a) Represents an adjustment to exclude (i) acquisition-related amortisation expense of $67.2 million and $69.2 million for the six months ended 30 June 2017 and 2016, respectively, (ii) accelerated depreciation of $1.3 million and $7.0 million for the

six months ended 30 June 2017 and 2016, respectively, related to the closure of certain manufacturing facilities, (iii) impairment charges and assets write-offs related to property, plant and equipment and intangible assets of $5.1 million, in the

aggregate, for the six months ended 30 June 2016, (iv) a $2.6 million gain on the sale of fully depreciated assets in Malaysia during the six months ended 30 June 2017, and (v) an acquisition accounting adjustment of $1.0 million related to acquired

inventories that were sold during the six months ended 30 June 2017.

(b) Represents restructuring costs and other-related costs (excluding accelerated depreciation described above under (a)) primarily incurred in connection with the MIP Programme. Refer to note 14 - Provisions for further details related to the

restructuring costs in Results Announcement.

(c) Represents remediation costs which include regulatory compliance costs related to Food and Drug Administration activities, IT enhancement costs, and professional service fees associated with activities that were undertaken in respect of the

Group's compliance function and to strengthen its control environment within finance.

(d) Represents costs related to corporate development activities.

(e) Represents an adjustment for the six months ended 30 June 2016 to exclude foreign exchange related transactions (refer to note 4 in Interim results announcement - Other (expense) income, net for further information).

(f) Represents an adjustment to exclude (i) share-based compensation expense of $18.0 million and $32.2 million for the six months ended 30 June 2017 and 2016, respectively, arising from pre-IPO employee equity grants and (ii) pre-IPO ownership

structure related costs, including management fees to Nordic Capital and Avista (refer to note 15 in Interim results announcement - Related party transactions for further information).

(g) Represents IPO related costs, primarily advisory fees.

(h) Adjusted income tax expense is income tax expense net of tax adjustments.


